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Some Challenges N
faced by Manufacturers: Qur Solution, built on Microsoft Dynamics 365 for Sales &
Service, assists the manufacturing industries to improve
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Common Features of

- Here’s why Manufacturers need a CRM?
our CRM Solution

* To give their customers the confidence that you are organized

Accurate demand
* To give answers to their customers quickly and reliably
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issue.
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Efficient customer service ¢ To maintain the details about the AMC between you and your

Ease of preparing quotes vendor.

s To gather the customer requirements all in one place

and proposals
Knowledge about the AMC e To track the condition of the equipment

Transparent payment cycle e To track the selling process and enhance sales

Manages total Workflow
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